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Electronic Components
a Pawn in Trade Disputes
The findings of the investigation by the Office of the US Trade Representative into
China’s acts, policies and practices related to technology transfer and intellectual
property and innovation, concluded that they are “unreasonable or discriminatory
and burden or restrict US commerce”. This is hardly a surprise as anecdotal
evidence has pointed to this for the last 20 years at least.
What is new however is that we now learn that a wide range of electronic
components may get caught up in any trade dispute between the US
and China and become subject to tariffs. In this article Adam Fletcher examines
the possible implications for electronic components markets.

by Adam Fletcher
ECSN

M

uch of the growth in the global
economy has resulted from
increased international trade, balanced
by the inter-dependency between
competing nation states. When needed,
light regulation has been provided
primarily by the Organisation
for Economic Cooperation
and Development (OECD) and the
World Trade Organisation (WTO).
Until recently China was known
principally for manufacture and assembly
and almost never for design and
innovation. As consumers we have
all benefitted from the “China Effect”,
which has made a huge range of goods
from phones to furniture available
at very low prices. Economists put much
of the China Effect down to the country’s
lower “factor costs”, the most
important of which are cheap and plentiful
labour and easy access to capital.

SPDEI - France
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en Electronique Industrielle

News

A few years ago, China’s leaders decided
they wanted the country to be known

not only for “Made in China”, but
increasingly for “Designed in China”.
Combined with high technology
manufacturing processes, focused
government industry subsidies
and artificially regulated exchange rates,
China’s capital and labour advantages
enabled the country’s economy
to grow much faster than the rest
of the world, overtaking Japan
to become the World’s second largest
global economy behind the USA.
www.ideaelectronics.com
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In Western democracies
governments generally
maintain a light touch on their
“market economies”.
The little political bias they
apply to their industrial policyaims act as a form of guidance
to predominantly independently
owned and managed
organisations. In contrast,
many Asian democracies have
a “managed market economy”
focus where Governments
exercise a more direct influence
over their industrial goals.

INTERNATIONAL
ELECTRONICS
SUPPLIERS

“The current list
contain 1,400 imports
including electronics
components
”

Consorzio
di attività e servizi
per Associazioni
e gruppi d’imprese

The fact that independently
owned and managed
internationally-based
organisations operating
in China must establish
joint venture organisations
in partnership with State
OwnedEnterprises (SOE)
to gain access to their market
is seen as unfairly hampering
US companies from trading
in China.
No surprise then that the
US Trade Representative
(USTR) launched an
investigation. In its 182-page
report released on the 27th
March 2018 it establishes
that the China Government
acts are “unreasonable or
discriminatory and burden
or restrict US commerce”
because:
a) China directly or indirectly
requires US companies
operating in China to
engage in joint ventures
and transfer technology
or intellectual property (IP)
to Chinese companies.

2

www.ideaelectronics.com

b) China deprives US
companies of the ability
to establish market-based
prices for licensing and
in other technology related
negotiations, undermines
US companies control
of their technology in
China.
c) China directs systematic
investment in technology
companies to obtain their
technology and IP unfairly.
d) China seeks unauthorised
intrusion into US
commercial computer
networks to enable the
theft of IP, trade secrets
or confidential information.

AN ADDITIONAL TARIFF
OF 25% ON PRODUCTS
FROM CHINA
As result the office of US
Trade Representative
proposes a new tariff of 25%
on $50B worth of Chinese
products imported into the
US. Imports of steel and
aluminium have recently
grabbed the news headlines
but further analysis of the US
Government’s Notice
of Determination of Action
Pursuant to Section
301: China Acts, Policies
and Practices Related
to Technology Transfer,
Intellectual Property and
Innovation reveals that many
electronic components are
also included.
Released on 3th April, the
current list contains over
1,400 imports, including all
tantalum, aluminium, ceramic,
paper or plastic capacitors,
many carbon, composition
or film resistors, fuses, relays,
LEDs, transistors, thyristors,
and lithium, air zinc or silver
oxide primary cell batteries.
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SPDEI:
CREATION OF A
COLLEGE FOR REP

INTERNATIONAL
ELECTRONICS
SUPPLIERS

It also includes some
consumer products, together
with many automotive products
and industrial equipment.
On the 6th April, following
a Chinese tit-for-tat proposal
to levy tariffs on $50B of
US imports ranging from
soya beans to aircraft, the
US Government went on to
increase its tariff to $100B
of Chinese imports.
Fortunately, no tariffs will
be implemented by the
US until a 60-day public
consultation process has
been completed.
It is unfortunate but probably
necessary due to domestic
political pressure that the US
Government has now deemed
it timely to drag technology,
market access and abuse of
IP issues into a looming trade
war with China. The underlying
issues of which have been
known about for many years
and could (should?) have
been promptly addressed
by previous administrations,
if necessary with the
assistance of NGOs. Part of
the US frustration is that WTO
investigations take a long time

to complete and it has
limited sanctions to impose
on subsequent transgressions.
The transfer, theft or just
leakage over time of ideas
is nothing new and it has
caused problems and
financial loss for the inventor
but managed access has
often benefitted wider society.

“Trade disputes
are highly contagious
and are rarely in the
best interests of the
world economy
”

I suspect that much of this
problem is that its seen as the
“explicit actions of the state”
rather than independently
owned and managed
commercial organisations
who can be influenced
by direct legal challenges
in a court of law that can
determine a fair resolution
between the parties.
It is however my personal
opinion (and not those of the
organisations I represent) that
the US Government is right
to take action on these issues
and that the Governments
of other nations, should also

demand reform of implicit or
implied Chinese Government
trade practices via its SOE.

BETTER TO BE READY
History has shown that
trade disputes are highly
contagious and are rarely
in the best interests of the
world economy or its citizens.
Hopefully “raising the stakes
at the table” will encourage
China and the US and other
governments and NGOs
to seek and rapidly identify
a solution acceptable
to all, but until a resolution
is arrived at everyone involved
in the global electronic
components supply network
needs to ensure they have
the necessary systems
and processes in place
to operate effectively
in a market environment
complicated by numerous
and significant import
tariffs. If it happens, some
headaches are inevitable…!

The French association SPDEI
announced the creation of
a new college of members
dedicated to Representatives
(Rep). Indeed, at its February
Board meeting, Atrep,
ChipSelect, Redtree and
Spectrum Design officially
joined the union. Extensions
of the sales force of
manufacturers, the Rep
are major players in the
French electronics industry.
Until now, this trade had
no union base, and the SPDEI
is proud that its first collective
structuring
takes place
Consorzio
withindi it.
attività e servizi
per Associazioni
The Rep
was looking for
e gruppi
d’imprese
a strong
partner
in relation
to its specificities allowing
them to get to know each
other better, to increase
the visibility of the profession
and to enrich their exchange
of experience. The SPDEI
has been particularly involved
in ensuring a relevant
partnership meeting
the respective expectations
of distributors and Rep.
The presence of the Rep
demonstrates the will
of the SPDEI to federate
the different links in the value
chain of electronics sharing
the same values and facing
the same challenges.

www.ideaelectronics.com
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Q1 2018: strong growth continues
INTERNATIONAL
ELECTRONICS
SUPPLIERS

With financial conditions still
supportive, global growth
is expected to tick up to
a 3.9 percent rate in both
2018 and 2019.
Advanced economies will
grow faster than potential
this year and next; euro area
economies are set to narrow
excess capacity with support
from accommodative
monetary policy, and
expansionary fiscal policy
will drive the US economy
above full employment.

Just to remind readers. If you would like to have the original graphics
used in this article just email to the IDEA secretary at
segreteria@ideaelectronics.com
The IDEA statistics are taken from actual bookings and billings returns
made by a substantial percentage of the electronic component
distributors in Europe, including all the major distribution groups.
Their sales represent over 66% of the total European electronic component
distribution market so the trends shown are truly representative.
These published statistics now include, from Q3 2015 onwards including
historical adjustments, Switzerland and Austria.
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1ST QTR. 2018 TOTAL COMPONENTS BILLING TREND
Distribution sales for Electronic components by country comparing current qtr
with prior quarter (Q/Q1)and same quarter prior year (Q/QY-1) and YTD 18/17
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1ST QTR. 2018 TOTAL COMPONENTS BOOKING, BILLING & BOOK : BILL RATIO Graphic T1
Total distribution electronic components booking, billing and Book:bill ratio for Germany,
France, Italy, UK, Sweden, Norway, Denmark, Finland, Switzerland and Austria
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According to the International
Monetary Fund’s World
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in April 2018 – “The upswing
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1ST QTR. 2018 TOTAL COMPONENTS BOOKING TREND
Distribution orders for Electronic components by country comparing current qtr
with prior quarter (Q/Q1)and same quarter prior year (Q/QY-1) and YTD 18/17
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is reflected
the Q1
2018 European Electronic
Components Statistics.
Following the normal
seasonal pattern in which
the first quarter of the year
shows a rise in billings
in the first quarter, billings
in Q1 2018 were up 15.6%
compared to the previous
quarter. Total Billings as
reported by the trade

6.9%
6.9%

C

in global investment and trade
continued in the second half
of 2017. At 3.8 percent, global
growth in 2017
was the fastest since 2011.

Percent change

associations shows that sales
by the member companies
were 7.4% higher in Q1 2018
than in Q1 2017.
More good news is that the
book:bill ratio was 1.08
which as can be seen from
Graphic T1 means that
the ratio has been positive
for 6 successive quarters
and that after several years
of flat market conditions
the strong growth seen
in 2017 is set to continue
in 2018.
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1ST QTR. 2018 SEMICONDUCTOR BOOKINGS, BILLINGS & BOOK:BILL RATIO Graphic S1
Semiconductor components bookings, billings & book:bill ratio for Germany, France, Italy,
UK, Sweden, Norway, Denmark, Finland, Switzerland and Austria
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1ST QTR 2018 SEMICONDUCTOR BILLING TREND
Graphic S3
Distribution sales for semiconductors by country comparing current qtr with prior quarter
(Q/Q1)and same quarter prior year (Q/QY-1) and YTD 18/17
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will grow faster than
potential this year
and next

”

While upside and downside
risks to the short-term
outlook are broadly balanced,
risks beyond the next several
quarters clearly lean to the
downside.
Downside concerns include
a possibly sharp tightening of
financial conditions, waning

popular
support for global
Consorzio
economic
integration,
di attività
e servizi
per
Associazioni
growing trade tensions
e gruppi
and risks
of ad’imprese
shift toward
protectionist policies,
and geopolitical strains.”
Our front page article by IDEA
Chairman, Adam Fletcher
discusses the implications
of a trade war and although
even as this article is being
written the news has come
that China and the USA have
concluded an agreement,
there remains trade tensions
in many areas which will slow
the growth we are currently
experiencing.

STRONG GROWTH
IN ALL AREAS
As can be seen in Graphic T3
the growth of Q1 2018 over
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Aggregate growth in emerging
market and developing
economies is projected
to firm further, with continued
strong growth in emerging
Asia and Europe and a modest
upswing in commodity
exporters after three years
of weak performance.
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Q1 2017 has been
in the region of 7 to 11%
for most countries the
exceptions being France
showing a small decline
INTERNATIONAL
ELECTRONICS
SUPPLIERS
and Austria showing
a huge growth of 24.4%.

and billing trends by product
and regional market.

SEMICONDUCTORS
As billings of Semiconductors
accounts for 64% of the total
billings, the book:bill ratio
for semiconductors
as shown in Graphic S1
shows the same pattern
as for the total components
with 6 quarters with the ratio
being above one and
with the highest value so far
in Q4 2017.

Overall the growth is 7.4%.
The seasonal pattern is for
the first quarter of the year
to show a rise on the last
quarter of the previous
ear and the only exception
to this was Nordic where
there was a small decline
Q1 2018 on Q4 2017.

However as can be seen
in Graphic S3 Billings in
Q1 2018 were 5.9% higher
than in Q1 2017 but with
France and Nordic showing
a decline. Growth was
strongest in Austria.

“The growth
Q1 18 over
Q1 17
is 7.4%

”

PASSIVES
The book:bill ratio trend
for Passives has been the
same as for semiconductors
with six consecutive quarters
with a ratio above one.
However as can be seen
from Graphic P3 there
has been strong growth
in Q1 2018 when compared
to the same quarter in 2017
with a growth between

As we do each quarter,
we look at the booking

1ST QTR. 2018 PASSIVE COMPONENTS BILLINGS TREND
Distribution sales for passive components by country comparing current qtr
with prior quarter (Q/Q1)and same quarter prior year (Q/QY-1) and YTD 18/17

Graphic P3

Graphic E3 shows that as
with the other categories
there has been growth
in all countries in the first
quarter of 2018 with growth
between 5.4% and 15.1%.

1ST QTR. 2018 PASSIVES TENDENTIAL INDEX BY COUNTRY( Q/QY-1)
Graphic P6
Trend showing growth/decline % in quarterly sales of passives through distribution
by country compared with the same quarter prior year.
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1ST QTR. 2018 EMECH COMPONENTS BILLINGS TREND
Distribution sales for emech components by country comparing current qtr
with prior quarter (Q/Q1)and same quarter prior year (Q/QY-1) and YTD 18/17
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Our Emech and Other
Components Category
contains many of the newer
and growing product
categories such as displays
and Modules (including
Wireless) and accounts

20%
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the book:bill
ratio has been
above unity
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QUARTERLY SALES BY
PRODUCT FAMILY

40%

for the remaining 20%
of the total.
Once again the trend for
the book:bill ratio is the same
except that Q1 2018 was
the seventh quarter with
the ratio being above one.

25.3%
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shown
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Graphic T2 show that
e gruppi
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bookings
in Q1
2018
were overall 6.9% higher
than Q1 2017 with
a range of 2.5% to 11.7%,
the exception being
Switzerland with a small
decline.

10.5% in Germany and 33.3%
in Austrian with an overall
growth of 12.6%.
Although as Graphic P6
shows in most countries
this was lower than
the previous quarter
there is still a strong upward
trend.
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Strategic importance
of Electric Vehicles-EV’s
by Rajoo Goel
Elcina

previous assumptions about
expenses, market size etc.

secured resources around
the globe for Lithium supply.

This is largely due to
developments in the Lithium
Ion Batteries and driven
primarily by China. China
has bet heavily on the EV
industry for many strategic
reasons, namely such as the
need to reduce Oil Imports,
controlling pollution and take
a lead in the Auto industry
globally.

On the demand side, they
have been investing heavily
on Government subsidies
to drive up demand and have
plans to set goals for electric
and hybrid cars to make
up at least a fifth of Chinese
auto sales by 2025, with a
staggered system of quotas
beginning in 2018. It is going
to create a national champion
in batteries and to reach
this ambitious target,
the Chinese government
offers substantial fiscal
subsidies, at both the national
and local levels.

www.elcina.com

S

imilar to the Solar boom
5 years back, today
Electric Vehicles are
causing a similar disruption
in the Auto Industry globally.
India, is at the cusp of
deciding its future in the EV
world and it is important for
everyone to get a 360 Degree
perspective of what it means
and what would work for
India. Most global observers
and researchers are revising
their electric-vehicle forecasts
upward as increasing
battery costs challenge

“Electric Vehicles
are causing
a real disruption
in the Auto
Industry

”

They worked on this from a
long term perspective and
started working towards EV
over the last 10 years or so.
Today, they are leading the
world in terms of having the
most capacity for Lithium
Batteries (said to be building
capacity for one million
batteries a year) and have

EV - MARKET GROWTH 2015 VS 2016

Chart 1

By the end of 2015, the
Chinese national government
had poured
33.4 billion yuan (~$4.87
billion) into its EV market,
and EV sales skyrocketed
from 2,300 in 2009
to 507,000 in 2016.
A new study from
Bloomberg New Energy
Finance, has shown
that OPEC has drastically
increased their EV forecast
this year compared
to the last year as shown
in the Chart 1:

News
Silicon wafer
shipments reach
record levels
for Q1 2018
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Reaching their highest
recorded quarterly level ever,
worldwide silicon wafer area
shipments jumped to 3,084
million square inches during
Q1 2018.
This is a 3.6% increase
over Q4 2017 area
shipments of 2,977million
square inches, and a
7.9% rise over Q1 2017
shipments, according
to the SEMI Silicon
Manufacturers Group
(SMG)
in its quarterly
Consorzio
analysis
of the
silicon
di attività
e servizi
per
Associazioni
wafer industry.
e gruppi d’imprese

Infineon’s new
Development Centre
Infineon has set up
a new Development Centre
in Dresden, which should
create around 100 jobs
in the first phase, and
is expected to employ
a total of 250 people
in the medium term.
One focus of the Centre will
be to develop products and
solutions for automotive and
power electronics, as well
as artificial intelligence
(AI), and it is scheduled to
be launched in the course
of the 2018 calendar year.

Source: Bloomberg

www.ideaelectronics.com
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Indian Context:

For India there are many strategic imperatives for us now.
Listed below are some of them which have an impact
on our choice of going full EV or going the Hybrid
INTERNATIONAL
ELECTRONICS
SUPPLIERS
to EV route or sticking on to the IC Engine based Auto route.
• Fuel Security: The most important aspect for a developing
nation like India is the issue of fuel security. India currently
depends on large scale imports of crude to meet most
of our mobility fuel needs. India’s gross petroleum import bill,
including shipments of both crude oil and petroleum
products, rose 9 per cent last financial year to $ 80.3 billion3
on the back of seven percent rise in volumes and a three
percent increase in the average crude price.
• Carbon emissions: Along with the fuel security,
one other important aspect facing India and its development
goals is the urgent need to reduce our Carbon emissions
and meet our climate obligations. If the current status
quo is maintained, our Carbon emissions from Motorised
Vehicles will increase from ~150 Million Tons to over 550
Million Tons by 2030.
• Lower
Power Demand: One curious problem, which
Consorzio
wedihave
in the last 3-4 years, is the issue of lack
attivitàseen
e servizi
per
Associazioni
of growth of Power Demand in the country. Most power
e gruppi
plants
ared’imprese
operating at 55% capacity. This, coupled with an
ambitious Renewable Energy targets and growth (over 175
GW by 2022), will lead to a serious case of oversupply and
the viability of the Power sector. Planners in the 11th and
12th 5 year plans had factored for a growth of 7% Power
demand in India, while it has been stagnant in the last 5-6
years with growth of 4.08% in 2016-17.

AUTO INDUSTRY IN INDIA
There is no doubt that the
Automobile industry in India
is one of the best case
examples of “Make in India”
and has helped grow a strong
manufacturing base in India.
The diverse set of subassemblies and ancillary units
that cater to the Auto Industry
is a well-developed eco
system in itself.
To measure it with some
statistics to make it more
meaningful:
• The country will export
nearly 800,000 cars in 2017,
a value of at least $4 billion,

8

www.ideaelectronics.com

with nearly 90 per cent
localization.
• In small cars, India is now
a global manufacturing
hub and emphasis should
be on auto components
manufacturing and exports
which may in tune of $4-5
billion. This is one of the
few sectors where India
have global scale and
competitiveness.
• India is projected to be the
third largest car market in
the world by 2020, with
domestic volumes over 4.5
million. Currently, 85%
of Auto components are
domestic manufactured,
with majority
of the value addition takes
place in India.
India, began to take the
emergence of EV’s seriously
only in the period 2009-10
and then started a series of
discussion amongst various
bodies. In 2012 a policy in
the name of NEMMP 2020

(National Electric Mobility
Mission Plan 2020 was
launched. Under this mission,
the government would use
the following mechanisms/
policies to increase the usage
of electric vehicles in India:
1. National Electric
Mobility Plan (NEMMP)
2020 targets to deploy 5
to 7 million electric vehicles
in the country by 2020
2. Permissive legislations:
Legislations to allow usage
of electric vehicles in
various areas, if not already
allowed
3. Operational regulations:
Use of legislation framework
and regulations aimed at
setting safety regulations,
emission regulations, vehicle
performance standards,
charging infrastructure
standards, etc.
4. Fiscal policy measures:
Trade related policies
for shaping the market,
imports and exports
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5. M
 anufacturing policies
aimed at encouraging
investments, Specific policies
aimed at incentivizing
manufacturing and early
adoption of electric vehicles
through demand creation
initiatives
6. Schemes and pilot
projects for facilitating
infrastructure creation
7. Policy for facilitating
research & development.

THE FAME SCHEME
Unfortunately, apart from
launching this Plan and a few
pilot projects, nothing much
was done on the ground in
terms of implementation of
this policy till 2015. The new
government took over in 2014
and launched FAME in April
2015. In order to promote
the sale of electric vehicles
in the Indian market, the
government launched FAME
scheme (Faster Adoption and
Manufacturing of Hybrid and
Electric vehicles) in India, as

a part of the National Electric
Mobility Mission Plan 2020,
under which, the government
would provide certain
incentives to lower the
purchasing cost of electric
vehicles. The scheme has
4 focus areas: Technology
Development, Demand
Creation, Pilot Projects and
Charging Infrastructure.

The investment plans for FAME is outlined below:
Component of the scheme

Technology Platform
(Including testing infrastructure)
Demande Incentives
Charging Infrastructure
Pilot Projects
IEC/Operations
Total
Grand Total
Note: Rs. 1Crore = Rs.10 Million

In the Union Budget 201718, a sum of Rs. 175 crore
has been allocated for
encouraging green
cars/EV’s in the country.
The fund would be utilised
for establishing 200 charging
stations, granting incentives
for 1.5 lakh vehicles, 200
electric buses and 1,000
electric government
vehicles, besides creating
infrastructure for making
electric vehicles and research
in battery technology.
Incentives of about Rs. 33
to 66 Lakhs are planned
for each electric bus which

2015 - 2016

2016 - 2017

Rs. 70 Crore

Rs. 120 Crore

Rs. 155 Crore
Rs. 10 Crore
Rs. 20 Crore
Rs. 05 Crore
Rs. 260 Crore

Rs. 340 Crore
Rs. 20 Crore
Rs. 50 Crore
Rs. 05 Crore
Rs. 535 Crore
Rs. 795 Crore

INTERNATIONAL
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Source: Elcina

typically costs around Rs.
1-2 Crores (imported buses)
and around Rs. 50-80 Lakhs
(domestically manufactured).

in the EV’s story as there is
every possibility that China
will be posing a huge
challenge for the Indian Industry.

IDEAL ROADMAP FOR INDIA

There will be an urgent
need for a strong policy
framework to promote Indian
manufacturing and support
from the
Government to make
Consorzio
our Indian
stakeholders
move
di attività
e servizi
per
Associazioni
towards EV gradually. There
gruppi
d’imprese
is alsoe an
urgent
need to help
our Indian Auto Ancillaries
to move towards making EV
Components in India and
there will a series of support
initiatives required to develop
products, testing infrastructure
and also to reskill our huge
workforce in this area.
The Government has already
taken up a lead and is
promoting the government
power companies to take a
lead in setting up EV Charging
infrastructure in the country,
which is vital if we have to
support a growing population
of EV’s in the country.

The future of Indian mobility
towards EV is an ideal one
and care should be taken to
take the Indian Auto industry
along with this shift to the
next level. We also need to
prevent the destruction of a
well home grown industry. In
the journey of EV’s, compared
to China, we are in the same
stage as we were in the Solar
Industry 5 years ago.

“The future of Indian
mobility towards EV
is an ideal one

”

Over the last 5 years, we
have seen how the Chinese
solar imports have dealt a
death blow for our panels
manufacturing industry and
the Make in India story is a
non-starter here. We need to
make sure that we do not get
trapped in a similar situation

Note: Inputs for this article are taken
from an article on EV by Mr. Devendra,
Feedback Consulting.

www.ideaelectronics.com
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Big trends
for the lighting industry
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by Silvio Baronchelli
Assodel

L

ighting
is changing and
Consorzio
the
months will
di next
attività12
e servizi
per
Associazioni
be a defining period in the
gruppi
sectore as
we d’imprese
move away from
an energy-saving offer to fully
embrace all things digital.
According to experts here
are the big trends to watch
for in 2018:

1. LUMINAIRES WILL BOAST
MORE FUNCTIONALITY

3. LI-FI WILL BECOME
REALITY

Due to increased
commoditisation and falling
prices of LEDs, light fittings
simply won’t just illuminate
any more.

Li-Fi (light fidelity) is a technology
for wireless communication
between devices using light
to transmit data. We will see
its adoption not only in the
security and military sectors
but also in retail, healthcare and
architectural fields.
With extraordinary results…

They’ll have on-board
capabilities such as increased
intelligence, sensors, wireless
connectivity and colour tuning.
Industry keywords will be “IoT
ready” and “digital light”.

2. MORE CONTROL
In 2018 the intelligence
will move into the luminaire.
The interface will increasingly
be standard devices using
Bluetooth and BLE.
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The self-learning algorithms
popular on consumer
thermostats will also begin
to appear as standard
on lighting control platforms.

www.ideaelectronics.com

“People’s comfort
and wellbeing
are central

”

together its beacons,
allowing to give instructions
to each other with a range
beyond 10 mt. In 2018
we expect this development
to drive IoT lighting into
retail, warehouse, offices
and other environments.

5. HUMAN-CENTRIC
LIGHTING IS FUNDAMENTAL
People’s comfort and wellbeing
are central. That’s why there
will be more and more true
human centric systems
installed and a new approach
called “design thinking”
to create smart spaces.
Offices and care homes,
especially those with dementia
patients, will be first.

4. BLUETOOTH WILL WIN
THE PROTOCOL FIGHT

6. THE INDUSTRY WILL BE
DRIVEN BY CONSOLIDATION
AND PARTNERSHIPS

Bluetooth has ratified
a standard which meshes

Lighting manufacturers
are looking for new partners.

We expect to see lots
of acquisitions and mergers
as the fragmented industry
tidies itself up.
The really big trend will be
partnerships – such as the
Philips and Cisco tie-up –
where lighting makers
will join tech specialists.
Want to know more about
future trends of Lighting
and IoT?
Attend ILLUMINOTRONICA,
the professional show on
lighting, home & building
automation and IoT solutions
for human safety and wellbeing.
From 29th November to the
1st December in Bologna

INTEGRATION TECHNOLOGY EXPO

https://illuminotronica.it
Source: Assodel and Lux Review
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A call for action
to the EU Commission
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by Jens Dorwarth
Chairman of the Work Group
Environment & Compliance
at the FBDi association

D

espite the fact that the
RE-D (Radio Equipment
Directive) Guide was
published on 19th May last
year, the intermediary trade,
namely distribution of “grey
zone products” continues
to be left out in the cold.
That is due to the continued
lack of clear regulation
for these products in the area
of electronic components
and systems.

“Distributors are
forced to walk
a tightrope

”

As a result, distributors
operating as intermediary
traders are instantly forced
to walk a tightrope from
which they can fall either
on the legal side or on the
illegal side - depending
on the configuration of the
market surveillance, for
which the Blue Guide and its

interpretations serve
as a technical basis.
This applies to all EU border
crossings. Distributors are
operating as importers,
and thus forced to accept the
obligations of a manufacturer,
and as such, they are
required to evaluate parts,
assemblies and components
in accordance with the Blue
Guide, or CE directives, in
terms of general product
safety requirements and,
more specifically, based on
EMC, low voltage and RE-D.
They must also ensure
correct identification and
documentation and provide
certifications – even though
the relevant guidelines for
such ‘grey zone products’ are
unclear or even entirely absent.
This has been the situation
since the introduction of CE
directives “based on the new
concept”, such as the RE-D,
which is in force since mid-2016!

Since the start of 2018, for
instance, there is now a draft
for the RE-D, but, it is only
available to notified bodies,
manufacturers and market
surveillance organisations.

“The EU Commission
should endorse
guidelines and make
them available

”

It is also available to
members of REDCA (subject
to a membership fee) but
distributors cannot become
members. Why can such
an important guideline not
also be made available free
of charge to all economic
agents?

Consorzio
di attività e servizi
per Associazioni
The solution
for ‘grey
e gruppi d’imprese
zone products’?
The EU

Commission, its committees
and the relevant market
surveillance authorities
should finally deliver on their
commitment made in mid2016 to move forward this
discussion of clarification.
To enable clear actions,
the EU Commission should
endorse guidelines and
make them available to all
economic players, including
distributors.
The intermediary trade could
then continue its business
with confidence and free of the
50/50 chance of acting illegally.
This is a blessed wish – if only
it would finally be heeded!

www.ideaelectronics.com
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2018 – another great year
for the connector industry?
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• Lead times are reasonable.
• Factories are becoming
fully loaded, but major
shortages have not
developed.

“Major shortages
have not developed

”

Consorzio
di attività e servizi
per Associazioni
gruppi d’imprese
by Ron eBishop

Bishop & Associates

T

he connector industry
grew +11.0% in 2017,
making this the best year
since 2010 from a growth
standpoint. All geographic
regions achieved growth
with China up +15.9%.
Connector industry sales
now exceed $60 billion
and China will exceed
$20 billion in 2018.
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Bishop & Associates is
forecasting another excellent
year in 2018. We believe sales
will grow +6.8%.

In fact, we are forecasting
year-over-year and
sequential growth for each
of the next four quarters.

This is less than the +11.0%
growth achieved in 2017.
However, the lower growth
rate is not an indication of
less connector demand,
but more a reflection
of tougher comparisons
to the 2017 results.

Our outlook for 2018
is based on some very
positive industry factors:
• Connector prices
are stable.
• Raw material costs
are increasing slightly,
but relatively stable.

CONNECTOR SALES BY REGION
2016

Table 1
2017

Change

North America

$ 11,576

$ 12,367

6.8%

Europe

$ 11,015

$ 12,296

11.6%

Japan

$ 4,391

$ 4,905

11.7%

China

$ 16,465

$ 19,082

15.9%

Asia Pacific

$ 8,297

$ 8,734

5.3%

Row

$ 2,419

$ 2,732

12.9%

$ 54,164

$ 60,116

11.0%

Total world

Source: Bishop & Ass.

Our outlook is also based
on some very positive
economic factors:
• World GDPs are increasing.
• Unemployment is
decreasing or stable
at historically low levels
in the US.
Europe’s unemployment
has dropped substantially
since 2016. Japan’s
unemloyment is also
trending down.
• US taxes on business
and individuals have been
lowered.
• US companies are
repatriating dollars.
• Inflation is generally low
worldwide.
• Interest rates are generally
low worldwide.
• For the US economy,
some companies are
bringing their production
back on-shore.
• Consumer confidence
is generally high in the US,
Europe, China and Japan.
• Stock markets were up
worldwide in 2017.
The US stock market was
up double-digits in 2017
(the DJIA was up 24%)
and is now going through
a much-needed correction.
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CONNECTOR INDUSTRY SALES AND FORECAST
BY QUARTER (2016, 2017, 2018)
Quarter

Table 2
by Lena Norder
SE Swedish Electronics
Trade Association

2016

2017

YOY

2018

YOY

Actual

Actual

Change

Forecast

Change

1Q

$ 12,640

$ 14,005

10.8%

$ 15,800

12.8%

2Q

$ 13,330

$ 14,730

10.5%

$ 15,970

8.4%

3Q

$ 14,435

$ 15,650

8.4%

$ 16,180

3.4%

4Q

$ 13,759

$ 15,731

14.3%

$ 16,248

3.3%

Total

$ 54,164

$ 60,116

11.0%

$ 64,198

6.8%

Source: Bishop & Ass.

The Nikkei 225 was up
19%, the FTSE 100 was
up 8%, the Shanghai
Composite was up 6%,
and the STOXX 600
was up 8%.
• The US government has
its first approved budget
in a decade.
• Infrastructure spending
is expected to add
a trillion plus dollars
to the US economy.
• US military spending
has been increased
by $80 and $85 billion
per year over the
next two years and
will probably
stay at these higher levels
going forward.

“Consumer

confidence
is generally
high in the US,
Europe, China
and Japan

”

• Military spending in Europe
and other regions has also
been trending up over
the last year, primarily
based on continued conflict
in the South China Sea,

wars in the Middle East,
North Korea, and increased
tension between Russia
and Ukraine.
There are some risks.
Inflationary trends
are looming with rising
employment, higher wages,
and increasing discretionary
spending.
Coupled with increasing
military and infrastructure
spending, inflation is
a real possibility.
However, we believe the
Federal Reserve will be
vigilant and raise interest
rates in a systematic and
structured manner to keep
inflation under control.
Some moderate increases
in rates from historically
low rates is probably
a good thing.

“Inflationary trends
are looming
”

You are invited to the

“Embedded Conference Scandinavia”
(Stockholm November 6 -7, 2018)
INTERNATIONAL
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The Swedish Electronics Trade
Association, Svensk Elektronik,
have initiated two major events.
One is the Scandinavian
Electronics Event which is held
on alternate years in Stockholm.
This year’s event was held on
24-26 April with more than
150 exhibitors and 50 seminars
and focusing on Automotive,
Medtechand Innovation. The event attracted more than 3,000
visitors and was a broad arena for business and inspiration Svensk
Elektronik are now gearing up for another top event in 2018:
Embedded Conference Scandinavia (ECS).
Whether you come as a speaker, exhibitor or delegate,
put the dates of November 6-7 in your diary.
You are welcome to participate at Europe’s Consorzio
largest embedded
annual conference. The conference is held in
English.
di attività
e servizi

AN INTERNATIONAL EVENT

per Associazioni
e gruppi d’imprese

ECS was initiated in 2006 and now it has established its position as
Europe’s largest Embedded conference with an adjoining exhibition.
In 2017 there were 2,000 visitors some 90 exhibitors and 80
qualitative conference presentations, tutorials and workshops
which contributed to the success.
ECS is a truly international event with participants from 25 countries
and many of the exhibitors and speakers come from abroad.
In summary Embedded Conference Scandinavia in Stockholm
in November 2018 will have more than 2,000 participants
from 25 countries, six parallel conference tracks and around
80 exhibitors. Interested to exhibit or speak?
Please visit www.embeddedconference.se
for more information.
Attending ECS as a delegate is free of charge and the registration
will open in September.
You will be very welcome!

Regardless of the possible
inflationary pressures,
we believe 2018 will
set records for industry
profitability.

www.ideaelectronics.com
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ECIA: evolving to better serve members in an
increasingly complicated global economy

INTERNATIONAL
ELECTRONICS
SUPPLIERS

by Don Elario
ECIA

A

s the industry adjusts
to the challenges of
global Consorzio
trade restrictions and
accelerating
di attivitàgrowth,
e servizi ECIA has
per
Associazioni
responded through executive
e gruppi
d’imprese
outreach
to associations
in other regions in a spirit
of cooperation.
Whether you believe new
activism from government
is a good thing or a bad thing,
it is something that companies
likely will be dealing with in
the coming quarters. ECIA is
committed to advocating for
its members – many of which
operate globally – to solve
industry challenges.
In that spirit, ECIA has
renamed and reorganized the
Supply Chain Council, which
has now evolved into the
Global Industry Practices
Council. (GIPC) With its new
name, it has announced
a new mission: to provide
a forum to research
and discuss processes
in the authorized channel
that drive best practices
within our industry.
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The GIPC members work
to identify common global
problems and issues.
It is formally organized through
SMEGs (Subject Matter
Expert Groups) to explore
the issues, provide direction
and guidance, and then help
drive adoption.
This activity results in the
production of guidelines,
specifications, white papers
or position papers for the
electronic components
authorized channel.
The Council is made up of five
Distributors, three
Manufacturers, one
Manufacturer’s Representative
and an ECIA representative.
At the heart of the GIPC’s
new mission is the SMEG
organization.

8 SME GROUPS
There are eight SME Groups:
• International Trade
Compliance
• Business Process
Operations
• Logistics Services
• Customer Experience
• Environmental Compliance
• IT Security / Testing
• Quality
• Blockchain Technology
Each SME Group is set up
to explore industry issues
identified from the following
sources:
a) ECIA Board of Directors,
Regional Advocacy groups
and the GIPC

b) the Authorized Channel
Partners
The benefits of participating
include capturing the
opportunity to influence;
impacting your company’s
customer experience; enjoying
industry collaboration and
networking; increasing your
industry acumen; and for
your organization, this is an
opportunity to develop your
company’s talent pool.
From the topics identified
by the eight SMEGs, it is
clear that the mission involves
working with Associations
and industry groups
in other regions.

“In the industry,
we have to work
together

”

Many of the challenges
represented by those
groups cannot be effectively
addressed unless other
regions are part
of the process from the start.
That’s why ECIA executive
leadership has been reaching
out in Europe and Asia to form
partnerships and alliances
to solve these industryidentified issues.

COOPERATION
IS FUNDMENTAL
We need to work together,
listen carefully to the voices
of our industry and bring
the process intelligence
together across all regions.

Then we can discover
efficiencies and drive best
practice solutions that
benefit everyone in the
global authorized channel for
electronic components.
As an example, 2D barcode
is without doubt a solution that
can streamline and improve
efficiencies as well as assist
in reducing counterfeit parts
in the electronic component
supply chain. ECIA has
created a 2D barcode labeling
specification and our member
companies are working with
their supply chain
partners to implement the new
specification.
Broader participation in the
GIPC is needed to incorporate
critically important input from
European constituents, as well
as other regions around the
world.
ECIA is committed to driving
initiatives like 2D the barcode
that clearly offer benefits
and efficiencies to help
the industry by bringing
together the talent and
experience of a broad array
of industry leaders and
professionals representing
all facets of the electronics
components supply chain.
ECIA is uniquely positioned
to enable individual connection
as well as industry-wide
collaboration. As the supply
chain becomes increasingly
more complex, ECIA serves
as a vital nexus for refinement
and progress.
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Change in Management
at the FBDi Association
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Other items on the agenda
The FBDi is today an
include adopting public
established player in
positions and drafting
the German association
opinions about various
community. FBDi members
topics and emerging trends,
account for more than
finding ways to make the
70 percent of revenues
work groups more efficient
generated from the
e l e cdistribution
tronics
f oelectronic
r u m
and continuing the current
of
updates to the guidelines
components.
for action such as the
FBDi Environmental and
Wolfram Ziehfuss has also
Compliance Compass, which enjoy been a key player within
the electronic
pools expertise about EU
IDEA andcommunity
has fostered
Directives and how to deal
the co-operation between
with them.
the Distribution Trade
Associations
Consorzioboth within
Europe
and globally.
di attività
e servizi

FORTRONIC

Wolfram Ziehfuss
Managing Director FBDi

O

n 1st May, Andreas Falke
took over as Managing
Director of the FBDi
Association. He replaces
Wolfram Ziehfuss,
who has retired.
For Andreas Falke, the new
role marks a return to his
roots. He held various roles
in the trading industry
for more than 21 years –
15 years of which was spent
in sales and marketing
at Arrow and 2.5 years
as head of procurement
in the electronics industry.
“The position as Managing
Director of the FBDi, is an
excellent platform for me
to pass on my extensive
knowledge of processes,
opportunities and risks,
and support the distribution
sector in this time of
transition”,says Falke.
“These days, there
is a question mark regarding
the value proposition
of distribution. It is therefore
important to further develop
the strengths of distributors

Andreas Falke
Managing Director FBDi

and to demonstrate this
added value”.
In addition to the central
theme of ‘the transition
of trading’ and the associated
recognition of distribution
and the status of the trade
association, Falke wants
to raise the profile of the FBDi
outside Germany, given
that many topics are relevant
across multiple regions.

“There is a question
mark regarding the
value proposition
of distribution

”

To this end, Falke plans
to expand the existing
collaborations and
communication with
international associations.
In this way, the association
aims to ensure that members’
interests are also taken into
account at European level,
while at the same time boosting
the weight and influence of the
shared interests.

“Falke plans

to expand
collaborations
with international
associations

”

per Associazioni
e gruppi d’imprese
The members
of IDEA

want to wish Wolfram
a happy retirement
and look forward to working
with Andreas Falke.

Associazione Nazionale
The retiring Managing
Fornitori Elettronica
Director, Wolfram Ziehfuss,
was a major force behind
the founding of the
association in 2003 and
managed the business with
great success since then
in cooperation with the Board
International Distribution
IDEA NEWSLETTER
of Directors.
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He made an important
contribution to the
establishment of the
work groups, which were
responsible for a range
of guidelines and the
FBDi Environmental and
INTERNATIONAL
ELECTRONICS
Compliance Compass.
SUPPLIERS
Ziehfuss was also instrumental
in the development of the
association’s statistics
and its reputation among
official bodies.
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